
FROM LIST
TO
PURCHASE
H O W  T O  W O R K  W I T H
Y O U R  H O M E B O T
P A R T N E R  T O  T U R N
L I S T I N G S  I N T O
P U R C H A S E S



Create ease for your clients to build wealth through
homeownership. Give them one-click access to the

right expert at the right time. 
 
 

the trusted triad

 Additional benefits for Agents: 
Can load up to 500 clients

Access to Homebot for Buyers
Optimized experience with POWER UPS
Provide on-demand financial expertise

 

T H E  B E N E F I T S  O F  T H E  A G E N T - L E N D E R  P A R T N E R S H I P

W e n d i
R e a l  E s t a t e  A g e n t

M i c h a e l  
L o a n  O f f i c e r

H o l l y  H o m e o w n e r
E m p o w e r e d  c l i e n t



find leads1
C l i c k  o n  a  c l i e n t  t o

l e a r n  m o r e

GIVE 
ERIC A
CALL

U S E  T H E  A C T I V I T Y  F E E D  T O  I D E N T I F Y  C L I E N T S  S H O W I N G
B U Y I N G  A N D  S E L L I N G  I N T E N T

Click on Active Homeowners.
Check the 'Hide clients that only have views" box to display your most high-
intent homeowners.
Review the Activity Feed tags to discover potential sellers.

1.
2.

3.



create call lists
R e v i e w  y o u r  A c t i v i t y  F e e d  f o r  k e y  i n d i c a t o r s  &  c r e a t e  a  l i s t
o f  p o t e n t i a l  s e l l e r s :

E x a m p l e  q u e s t i o n s  t o  a s k  y o u r  c l i e n t s :  

" I  n o t i c e d  y o u  t u n e d  t h e  v a l u e  o f  y o u r  h o m e ,  a r e  y o u  i n t e r e s t e d  i n  a  p r o f e s s i o n a l
C M A ? "

" I  n o t i c e d  y o u ' v e  b e e n  l o o k i n g  a t  t h e  p u r c h a s e  m o d u l e ,  i s  y o u r  h o m e  s t i l l  w o r k i n g  f o r
y o u ? "

2
C l i e n t  N a m e P h o n e  N u m b e r Z i p c o d e

K E Y  I N D I C A T O R S



filter by equity
Farm leads by sorting homeowners by highest equity.

Preview clients digest and review their selling position.

Call clients in good selling positions and ask them if they're interested.

1.

2.

3.
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P A R T  1 :  T U R N  H O M E O W N E R S  I N T O  L I S T I N G S
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Sorting your buyers by price point
Do you have or know of any listings you could present to them?

Sorting your homeowners by value 
Click to view their details and understand their positioning.
Reach out: Are they willing to sell and match a buyer's purchase price?
Do you have homeowners from step 1 willing to sell? 

Pull up your laptop screens side-by-side (or screen share on Zoom) and cross-reference your
database of Homeowners and Buyers:

TIP: Focus on Buyers with potential move dates. 

P A R T  2 :  D I S C O V E R  P O T E N T I A L  B U Y E R S  F O R  Y O U R  H O M E O W N E R S

4cross-reference
clients

M A T C H  T O  B U Y E R S

R E V I E W  H O M E O W N E R S



create call lists
R e v i e w  y o u r  H o m e o w n e r s  t a b  f o r  h i g h  e q u i t y  c l i e n t s  a n d
c r e a t e  a  l i s t  o f  p o t e n t i a l  s e l l e r s .  C o m p a r e  t o  y o u r  l i s t  o f
B u y e r s  &  p a r t n e r s  B u y e r s  i n  H o m e b o t .

E x a m p l e  q u e s t i o n s  t o  a s k  y o u r  c l i e n t s :  

" I  n o t i c e d  y o u r  m a r k e t  i s  i n  h i g h  d e m a n d  a n d  y o u ' r e  i n  a  g r e a t  c a s h - o u t  p o s i t i o n ,  a r e
y o u  i n t e r e s t e d  i n  e x p l o r i n g  s e l l i n g ?  I  h a v e  a n  A g e n t  p a r t n e r  w i t h  s o m e  i n t e r e s t e d
b u y e r s . "

" I  w a n t e d  t o  c h e c k  i n ,  I  w a s  r e v i e w i n g  m y  p a s t  a c c o u n t s  a n d  n o t i c e d  y o u ' r e  i n  a  g r e a t
c a s h  p o s i t i o n  -  h a v e  y o u  c o n s i d e r e d  s e l l i n g  a n d  p o c k e t i n g  t h e  c a s h ? "

5
P o t e n t i a l  S e l l e r P h o n e  N u m b e r Z i p c o d e B u y e r



collaborate on
videos

S C A L E  Y O U R  E X P E R T I S E  W I T H  V I D E O  M A N A G E R

B
O
N
U
S

When working strategically alongside your partner, create videos that
supplement each other's real estate knowledge and expertise. 

Upload short and engaging videos to Homebot.

Clients will see your custom videos while viewing their Homebot reports.

How it works 

The Lender's finance-related videos will show for the Agents' clients, creating a closed
loop of communication!

Pick a date to get together to create
your videos for Homebot.

Download our Video Manager
scripting workbook for a list of our
video options.

Get on camera together & do what
you do best: give clients the
information they need to make the
right decisions at the right time.

Edit, upload, and high-five! You've
just leveled up your Homebot!

Best Practice

Learn more about Video Manager here.

https://f.hubspotusercontent20.net/hubfs/5690529/Customer%20Workshop%20Collateral/Creating%20VM%20Scripting%20Workbook.pdf
https://help.homebotapp.com/en/articles/4840002-how-to-use-video-manager


resources

CONTACT US

Call us 720-432-1115 ext. 4
Email us at customersuccess@homebot.ai

V I S I T  O U R  H E L P  C E N T E R

for tutorials, videos, and step-by-step best practices. 

How to farm Homeowners for leads (LINK)

How to farm Buyers for leads (LINK)

Use Your Activity Dashboard to Understand Client Engagement (LINK)

How to use Video Manager (LINK)

Everything you need to know about the 'Should You Sell' feature (LINK)

Some of our most popular & relevant resources:

Ready to get started? Login.

https://help.homebotapp.com/en/
https://help.homebotapp.com/en/articles/5118221-how-to-farm-homeowners-for-leads
https://help.homebotapp.com/en/articles/5118317-how-to-farm-buyers-for-leads
https://help.homebotapp.com/en/articles/999330-use-your-activity-dashboard-to-understand-client-engagement
https://help.homebotapp.com/en/articles/4840002-how-to-use-video-manager
https://help.homebotapp.com/en/articles/5112483-everything-you-need-to-know-about-the-should-you-sell-feature
https://help.homebotapp.com/en/articles/5112483-everything-you-need-to-know-about-the-should-you-sell-feature
http://homebotapp.com/

