
A PRACTICE OWNER’S GUIDE TO
THE BUSINESS SIDE OF DENTISTRY

discover additional strategies to become �nancially stronger.

Uncover the biggest challenges in dentistry

Identify areas that prevent maximizing cash�ow

Discover three areas to improve your practice

Hear real life success stories about your peers

Overcome poor insurance reimbursements

Realize tax surprises should not be acceptable

Casey Hiers speaks at the national, state, and local levels. He’s taught dentists how to
lower overhead by 11%, increase earnings by 25%, and save over 600% more for
retirement without producing more or changing lifestyle in 3 years on average.
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COURSE DESCRIPTION
Four Quadrants Advisory presents THE BUSINESS SIDE OF DENTISTRY. A 
curriculum approved for continuing education by the AGD for dentists and 
specialists. Uncover, identify, and discover the biggest challenges in dentistry 
areas that prevent maximizing cash flow, and ways to improve your bank 
accounts. You’ll hear real life success stories about your peers, learn how to 

overcome poor insurance reimbursements, �nd ways to stop tax surprises, and

COURSE OBJECTIVES

SPEAKER BIO



 Kayvon F. Nezhad, DDS 
Springfield Gentle Dental 
2540 N. Limestone Street 
Springfield, Ohio 45503 

To Whom it may concern: 
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I have been a general practitioner for over ?.4 years and member of my local ancl state 

dental societies since 1990. I've been in charge of selecting speakers for our dental 

society for the last 4 years and I highly recommend Four Quadrants Advisory. Their 

subject matter, expertise, and professionalism was of great value to our meeting and very 

different from our usual clinical topics. 

Our members feedback was extremely positive, and they appreciated the impactful topic 

that often goes overlooked - - cashflow & the business side of dentistry. It's a lot of the 

things they don't teach you in dental school. 

The presentation covered real-world issues that dentists face everyday. From cashflow, 

overhead, and tax surprises, to examples of how to improve the business side of a dental 

practice. It's eye opening to see how better cashflow helps you earn more income, save 

more for retirement, and pay down debt without having to produce more and just from 

being more efficient. 

In particular I was impressed with the fact that they have a team of dental- specific 

accountants, financial planners and business advisors who all work together under one 

roof. There years of experience and working with hundreds of dental practices across the 

country gives them valuable insights you usually don't see when you're just running your 

own praclice. 

When we sent out the invite we had a strong response that I think speaks to the 

relevance of the content. The audience was engaged, the material was relatable, and the 

opportunity to learn & improve was of great value. I highly recommend at least listening 

to what they have to offer. The presentation is relaxed, the information is priceless. 

Sincerely yours, 

Kayvon F. Nezhad, DDS 

Pres. Gentle Dental, Inc. 
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Dental Anesthesia Northwest, PLLC 

To Whom It May Concern: 

I am the president of the Idaho Panhandle Dental Society. We recently had 

Casey Hiers of Four Quadrants Advisory come out to present continuing 

education to our members. The information was useful and our members 

appreciated the helpful content. I highly recommend Casey come speak to your 

dental society or club. Casey is willing to share information with large groups 

and smaller groups alike. 

Rarely does a presenter come along who shares content that can help a 

dentist's income, retirement, and net worth. Casey presents on what they don't 

teach us in dental school, and provides tips for maximizing the profitability of a 

dental practice. We were thrilled to receive this CE, and I hope you have the 

same opportunity. 

Sincerely, 

Richard Montandon, DDS 








